NEWSLETTER =

YOU ARE WEALTH

(e

Copying the content of this newsletter
is a sin paid back in full automatically
by nature in due time with an interest.

©2017 All Rights Reserved Worldwide.

All images ©Pixabay.com & Pexels.com
All rights reserved worldwide.
Extraction of images from this
publication and/or any other use of

them is strictly prohibited.

02 PROFESSOR 'B'

$1.99 TRIAL MEMBERSHIP

THAT GET ACTION

FOR TOTAL NEWBIES

FROM PSYCHOPATHS

5 AFFILIATE MARKETING MYTHS”



Internet Marketing

Professor ‘B’

A professor stood before his class of 20 senior
students, about to hand out the final exam
before they all parted ways. 'l want to say that it's
been a pleasure teaching you this semester. |
know you've all worked extremely hard and
many of you are off to medical school after
summer. So that no one gets their GP messed up
because they might have been celebrating a bit
too much this week, anyone who would like to
opt out of the final exam today will receive a "B"
for the course automatically.”

There was a loud cheer amongst the class as
students got up, passed by the professor to
thank him and leave on his offer. As the last
student left the room, the professor looked out
over the handful of remaining students and
asked, "Anyone else want to leave with a B? This
is your last chance." One final student rose up
and took the offer. The professor closed the door
and after a moment looked over those students
remaining.

I'm glad to see you believe in yourself." he
said. "You all have A's”

In our online businesses there is one thing we
often forget, beyond strategy, beyond money
and beyond the systems we are using - in order
to succeed you must believe in yourself fully.

| once heard someone say - whatever
decision you make, do it with conviction and
power even if you are not sure it is the right one,
because weak decisions, no matter how great
the idea, has no power and no magic in it. It is the
weak decisions that we give up on and that don't
work.

If you want your business to thrive, you must
first know that it can. Sounds simple but it is our
greatest downfall and obstacle to true, lasting
success.

1don't know' has no quality to it when it comes
to business. All successful, rich people have a
quality that we often miss - they make brave and
bold but mostly quick decisions. They take action
without having all the details, they go with their
gut, they ignore all else and they believe it can
work.

Without this fire within yourself, no great
strategy will be the ‘one’, it will fizzle out and
become just another good idea you once had. On
that note, you must take a decision and run with
it. Believe that no matter what comes up you can
make it work. This doesn't mean that you
flippantly follow every trend and every idea that
comes up without any research because that is
just silly. But what you can do is research one
idea, one thing you want to move forward with
and with all this in mind, go for it. Believe in it and
see it through to the end. You can make most
things work with a bit of hardcore belief. Life
never gives you an idea that doesn't have the
potential in it to work, you are not that stupid. You
will not come up with anything that doesn't
ultimately have the seeds within it to blossom so
stick with your intuition and believe in yourself.

You have come so far and the only thing
holding you back - is you.



Imposter Sites Fooling
Savvy Users

If you're using Chrome, Firefox or Opera to
view websites, you might be looking at imposter
sites and not even know it.

These browsers have a weakness in the way
they display certain characters in the address bar
that fool even savvy people. Victims wind up
trusting malicious imposter sites that offer
software downloads or request passwords or
credit card data.

https.//arstechnica.com/security/2017/04/chr
ome-firefox-and-opera-users-beware-this-isnt-
the-apple-com-you-want/

7 Advanced Tactics Pro
Facebook Marketers Use
to Boost Conversions

If you've already got the basics down, here are
7 advanced tactics for Facebook ads, including..

e Using Video Ads

e Sequencing Your Messages

¢ Selling to the Warm Audiences

e Spotting Weaknesses

e Segmenting and Tailoring

e Spotting Cheaper Clicks

e And Conversion Tracking

https.//copyhackers.com/2016/06/advance
d-tactics-pro-facebook-marketers-use/
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If you're thinking you have thousands of things to do today
and you can't focus on any single one of them, maybe you
need to make a to-do list.

By writing down everything that is spinning through your
brain, you are essentially doing a very nice data dump.

Once it's written down, you can choose one thing to focus
on until completion. And anytime a thought gets in the way,
simply write that down as well.

This one simple trick can double and even triple your
productivity. More importantly, it also decreases stress and
increases a feeling of calm happiness. Try it and see.

16 Bloggers who Travel the World in Style

Can you imagine waking up in some exotic location, writing a new blogpost
and then spending the rest of the day playing and sightseeing?

These 16 bloggers are doing just that:
https.//smartblogger.com/how-to-make-money-and-travel/

Twitter will Soon Have Ads like Snapchat,
within ‘Moments'

Twitter Moments, the curated collection of tweets that any Twitter account
can create, will soon include ads within them.

http.//mashable.com/2017/05/04/twitter-moments-ads-
snapchat/?utm_cid=mash-prod-nav-sub-st#PV6hb3GvlLaqgq
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ARTICLE

Do you sell a monthly membership? If not, you might
want to consider it.

3 reasons why:

1. Monthly memberships mean residual
income. You sell a membership once and
you get paid for it month after month until
the person cancels.

2. Selling a membership generally isn't any
harder than selling a one-time product, yet
you get paid a whole lot more for the same
effort.

3. If you offer a trial membership, it's even
easier to get new subscribers. In fact, it can
be easier than selling a regular one-time
product. Yet you can make a LOT more, as
this case study will show.

Michael Hyatt has a membership site called
Platform University. Twice a year he opens the
site up for enrollment. Of course, you can take
new enrollees into your membership site as often
as you choose, but Michael likes to do it just twice
a year - probably because it seems more
exclusive that way.

Membership costs $37 a month.

But when his recent launch ended, he decided
to offer a $1.99 trial membership to anyone who
didn't take the full $37 a month membership.

So, after the one week trial period ended, he
sent out an email to everyone who didn't become
a member.

In the email he offered a 7 day trial for $1.99, but
the catch was they only had 24 hours to grab it.

That email went out to 40,000 people. 819 signed
up for the trial offer.

(If you're going to do the math to see how much
819 times $1.99 is, you're going to miss the point. But
it's $1629)

Of those 819 people, 292 cancelled the
membership before it rolled into the $37 a month
auto payment.

That sounds bad, doesn't it?

It's not. Because that means 527 new members
paid their first $37 a month.

At $37 a month, that's an additional $19.499 of
monthly recurring income that Michael never would
have had if not for the trial membership.

And things get even crazier, because the average
member stays for 17.3 months, which is a lifetime
value of $640.10 per member.

Which is to say, that $1.99 trial offer resulted in
over $300,000 in revenue.

\Xow.
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Really, it makes you wonder why he doesn't
just offer the trial membership.

But here's the thing: By spending a week or
even two weeks selling the membership at full
price, he really builds the value.

So, when he does offer the one week trial for
just $1.99, it such a no-brainer that people sign up
in droves.

The campaign to get new $37 members is
really a campaign to show people how valuable
the membership is, and set it up so that the $1.99
is simply too good to pass up.

If he had ONLY offered the $1.99 membership,
he would not have properly established the value
of the membership, and | don't’ think his results
would have been as good.

And all of this isn't even counting the members
he did sign up during that week long campaign at
$37 a month each.

So how can you use this in your own
membership?

First, you want to provide plenty of value inside
your membership so that new members stay for a
long time.

Find out exactly what members want and give
it to them. Have a place inside your membership
where members can actually request new
features be added to the membership

Next, really establish the value to prospects.
Use lots of testimonials to show how your
membership helps members to achieve their
goals. You want to build the value so high that
cost of membership seems low by comparison.

Lastly, offer your trial membership for only a
day or two before closing it. This gets people off
the fence and grabbing the trial before it's too late.
You can always open the trial back up again in a
month or two, as you see fit.

Finally, track your numbers. See how many
people sign up at the regular rate, how many sign up
for the trial, and how many convert from the trial to
the regular paid membership

And of course, keep track of how long members
stay. Find ways to get them to stick around longer
and you will exponentially increase your monthly
income for even bigger paydays.

One more thing - imagine working your tail off to
get your membership up and running. You might
invest, say, two months into finding out exactly what
people want, setting up the membership and filling it
with content, software, etc.

Then imagine four months beyond that - you've
got hundreds or even thousands of members with
more joining. You're making residual money on
people who joined months ago. In fact, every month
your income increases. You invest part of that money
to continue to provide the content, software or
services that members get, and the rest is yours.

And life is sweet.

Seriously, if you haven't started a membership site
of your own yet, what are you waiting for?




Let's say you want to write a book, but you're putting off getting started because it's too
overwhelming.

Try this: Instead of “writing a book," write one word. Just one. When you've written it, write a second
word, and so forth.

By breaking your big goal down to the ridiculously small, you also make it instantly accessible and
incredibly easy to do.

Try it - that one word might quickly turn into 10, 50, 500 or maybe even 5000 in one short afternoon.
el
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PayPal Launches Small Biz Toolset

PayPal is targeting small business by providing merchants with a suite of tools
including online storefront, accounting tools and the ability to apply for
working capital.
https.//techcrunch.com/2017/05/01/paypal-launches-a-small-biz-toolset-
business-in-a-box-with-woocommerce-xero/

99 Free Blog Titles from Heidi Cohen

Use these templates to write great blog titles fast and easy.
http.//heidicohen.com/free-blog-titles/
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With so many tweets
overwhelming each
Twitter user, it can be
incredibly difficult to get
your tweets seen and
clicked.

ARTICLE

15 Ways to Create Tweets
That Get Action

Twitter has 320 million current active users so it's no wonder why
it's getting more and more difficult to be seen on Twitter.

But done correctly, Twitter can still be a great source of traffic.

And as you know, if your Tweets aren't driving traffic, then they're
not doing you or your business much good.

That's why I've compiled this list of 15 ways to get your Tweets
seen and clicked on by your followers.

1: Add Images

Did you know that tweets with images receive 18% more click-
throughs, 89% more favorites and 150% more retweets?

And you can create multiple images for each blog post, using
attractive colors, centered headlines and interesting textures.

Don't forget to add your brand or URL, too.

For a slew of free design tools, check out this infographic:
http.//feldmancreative.com/2016/08/free-online-design-tools-
infographic/

2: Use Faces

Studies show that few things in print or online media captures
people's attention faster than faces, so why not use them?

3: Use Your Own Face

Don't forget to tweet your own face
now and then, especially if you're using a
logo as your profile picture.

You'll increase the stopping power of
your tweet as well as build more of a
personal connection with your followers.

4: Use Brackets

This is a great subject line trick as well
- include something such as an
afterthought in brackets, like this:

‘Love the shoes [too sexy!l”


http://feldmancreative.com/2016/08/free-online-design-tools-infographic/
http://feldmancreative.com/2016/08/free-online-design-tools-infographic/

5: Quote Someone
Twitter users love quotes. They can be funny, famous,
timely and so forth. When you come across something
inspiring or thoughtful, by all means share it.
And if the quote is over 140 characters, feature the quote
in an image.
Here are 20 tools to do  just that.
http://louisem.com/2573/make-picture-quotes-easy
6: Hashtag Your Topic
Your tweets are usually seen only by your followers. But
if you add a hashtag or two, your tweet can potentially be
found by others as well.
Want to do some hashtag research? Check out
http:.//hashtagify.me/
7: Make Your Tweets Contagious
To get your tweets shared, Jonah Berger, the author of
Contagious: Why Things Catch On, says to make them viral
using any of the following:
e Social Currency — how smart a user looks to others
when they share your tweet
e Triggers - top of mind content people are triggered
to think about
e Emotion - focus on feelings rather than function
e Public - built to show, built to grow. Think of a brand
that puts a red bottom on all of their shoes and you
get the idea.
e Practical Value - news you can use
e Stories - tell stories people want to share
8: Add Emojis and Symbols
Non-text characters make your message stand out. If
you're using a smartphone, you'll find the emajis right on
your keyboard.
If you're on a computer, you can download a Chrome
extension or copy and paste Twitter symbols from a Twitter
library such as this one. https.//www.piliapp.com/twitter-

symbols/

9: Ask Questions

Posing questions to your followers is
an effective way to engage people.

Be sure to follow up with everyone
who answers you so they know you're
listening.

And you can always highlight
answers by retweeting them with your
response, keeping them alive and
inspiring even more interaction.

10: Use Polls

Twitter Polls are a great tool for
attracting attention and engaging
followers.

Click the "Add poll” icon beneath the
tweet box, add up to four questions, and
choose how long you want your poll to
run.

11: Thank Profusely and Often

When your fellow tweeters have
promoted your content or even
contributed to it, thank them. This makes
you look like a really nice person, plus
it's great for building relationships.

12: Use @ to Get Specific Attention

If you want someone specific to see
your tweet, mention them by including
their username preceded by the @
symbol.

13: Use an Image to Grab Group
Attention

If you want to get the attention of a
group of people, include an image in
your tweet. Then when Twitter prompts
you with “Who's in this photo?" you can
tag the image with up to 10 users
without affecting your character count.

14: Use Twitter Cards

Twitter cards let you include
additional media types - such as
images, videos, audio and download
links - in your tweets.

They're not the easiest thing to use
the first time, though, so you might want
to follow along with Twitter's CMS
Integration Guide.



http://hashtagify.me/
https://www.piliapp.com/twitter-symbols/
https://www.piliapp.com/twitter-symbols/
https://dev.twitter.com/cards/cms-integration
https://dev.twitter.com/cards/cms-integration

How to Test Products at Home for
Free and Get Paid

Got some extra time? What some free products? Read on..
https.//moneybies.com/test-products-at-home-for-free-and-get-paid/

7 Amazing Tips from Wistia to Jumpstart
Your Video Marketing

From how to make your first video all the way to how long your next video

should be.

https.//www.b2binboundmarketer.com/inbound-marketing-blog/7-
amazing-tips-from-wistia-to-jumpstart-your-video-marketin



https://moneybies.com/test-products-at-home-for-free-and-get-paid/
https://www.b2binboundmarketer.com/inbound-marketing-blog/7-amazing-tips-from-wistia-to-jumpstart-your-video-marketing
https://www.b2binboundmarketer.com/inbound-marketing-blog/7-amazing-tips-from-wistia-to-jumpstart-your-video-marketing
https://startafire.com/
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DROP-SHIPPING FOR TOTAL NEWBIES

You don't need major skills to be a drop shipper
these days. You don't need to stock inventory, ship
anything, or even guess what might sell.

Heck, you don't even have to use your own
money to pay for the goods.

You can work a couple of hours a day or week,
depending on how serious you are.

And frankly the drop shipping method I'm about
to show you is so straightforward, a teenager can do
it.

Hint: Get your kids started with this when they're
in 8 or 9" grade, and by the time they graduate high
school they'll have a very nice nest egg for college,
along with more real world business skills than most
college graduates.

Now then.. how do you find products?

Amazon can give you a wealth of information on
what's selling and what's hot at the moment.

Go to Google (yes Google, not Amazon) and run
some searches such as..

e Most popular kitchen gadgets on Amazon

e Most popular fitness items on Amazon

e Most popular electronic gadgets on Amazon

e Most popular pet products on Amazon

e FEtc.

The first few results will be from the Amazon
website itself, but don't stop at those.

You'll also find articles pointing out what's new,
what's selling and what's especially popular.

Be sure you're only looking at results from the
last 12-18 months - anything else might be out of
date, especially if you're looking at anything
electronic in nature.

Make a list of possible products you'd like to sell.
Once you've got some research done, you should
have an idea of what niche you'd like to focus on.

Once you've chosen your niche, dig deeper into
that niche to find products. You might even choose
a sub-niche to make targeting your prospects
easier.

For example, instead of choosing ‘dogs’ as your
niche, you might choose a single breed such as
‘Great Danes!

When you have your chosen niche and your
products, go to Shopify https.//www.shopify.com/
and open your own store with their 14 day free trial.

Next, go to Oberlo https.//www.oberlo.com/
and sign up to get their free plugin. This is going to
make it super simple to add products to your store.

Now add the Oberlo plugin to your Shopify store.

Set up your payment processor. This is probably
going to be PayPal or Stripe, or whatever service
you are currently using.

Last, go to AliExpress www.aliexpress.com and
open a hew account.



https://www.shopify.com/
https://www.oberlo.com/
https://www.aliexpress.com/
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Once you've done that, import your products
to your store by using the Oberlo plugin.

Did this sound like a lot of work?

Remember, you only have to set up these
accounts once. After that, anytime you want to
add a new product, it will only take you a few
minutes to open things, grab the product and put
it on your site.

Once you've done everything above, you are
ready to start driving traffic and making money.

If you already have a list in this niche, then
that's your first go-to place to get traffic.

Same way if you already have social media
accounts and followers in this niche, you'll want
to promote your store in those accounts.

When you've done those things, it's time to
invest a little money and start advertising.

Let's use $100 as an example. And if you don't
have the $100 to spare, you can always sell
something on a site like Craigslist or Gumtree to
get it, or just borrow it someplace.

Your goal will be to set up a Facebook page
for your store and test ads until you find your
winner. Figure on initially spending $10 a day for
10 days to find the ad that gets the sales.

Don't overthink this or get stressed. If you've
chosen hot selling products, this really isn't going
to be that difficult.

As an alternative, or in addition to using
Facebook, you can also find large Instagram
pages in your niche that have at least 50,000
followers and decent engagement.

To figure out the engagement rate, add up the
number of likes for their last 10 posts, and then divide
that number by 10 to find the average likes. Once you
have that number, divide it by the total number of
followers to find the average engagement rate.

You're looking for a bare minimum of 1%
engagement. Once you find these pages, send them
a direct message asking if they're willing to promote
your product.

Rates for promotion are typically $15 for 50,000,
$20-25 for 100,000, and $30-$50 for 200,000. But
these rates aren't written in stone. The higher the
engagement, the more you might want to consider
paying. And a lower engagement means you
shouldn't be paying as much. Negotiation is key.

Look for the pages that most closely match what
you're selling. Forexample, if you're selling something
for rose enthusiasts, you ideally want to find a page
that focuses on roses, not on gardening in general.

By investing $50 to $100 in Instagram, you should
get 2-6 promotions and several sales or more.

Use your profits to reinvest in your advertising.
Closely monitor what's working best, and do more of
that. Tweak and test your page for optimal results.

Add products, rinse and repeat.

See how easy that is? Yet | know that 98% of people
who read this won't do it. Which is good news for you..
much less competition that way.




If you're a product seller, you already know that
not all affiliates are created equal.

Some will never promote you. Others promote
once and disappear. And a small percentage will
promote your products over and over, making a
lion's share of sales for you.

So how do you recruit great affiliates?

\WWhile there is no one answer, there are many
ways to find and recruit those key affiliates who
will take your business to the next level.

1: “Wanna Promote?”

Contacting websites, blogs and other web
publishers.

Send them a well-written email to ask them in
a very polite way if they would like to become
your affiliate.

You'll likely have to contact a lot of people to
get results, but it can be totally worth the effort.

2: Use a Service

Use a service such as Affiliate Leads
https.//affiliateleads.net/ to locate potential
affiliates by category, keyword or advertiser.

3: Bloggers

Group High http:.//www.grouphigh.com/ is a
site that will help you find the best bloggers and
influencers, as well as manage your relationships.

4: Outsource

If you have the funds, you can hire a service
such as Experience Advertising
https.//experienceadvertising.com/ to do your
outreach and recruiting for you.

5: Use PPC Search Ads

Did you know that affiliates are actively looking
for great programs to promote? You can find
them by running PPC ads in Google AdWords
and Bing Ads.

Don't forget to track to see which ads are
bringing in the most effective affiliates.



https://affiliateleads.net/
http://www.grouphigh.com/
https://experienceadvertising.com/
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6: SEO'd Affiliate Pages

Create a page just for affiliates. Then optimize
that page for SEO results, so when people are
searching for affiliate programs in your niche, they
can find you in the organic search results.

7: Press Releases

Write press releases for online distribution. Press
releases can be another way to gain traction in the
organic rankings.

8: Facebook Ads

Did you know vyou can find affiliates on
Facebook? Target people who are interested in
affiliate marketing and blogging in your niche.

9: Networks

Launch your product on an affiliate network.

There are many to choose from, including
Clickbank, Commissions Junction, JVZoo, Linkshare
and Sharesale.

In some cases, you might want to screen
affiliates from these networks to be sure you're only
dealing with reputable people.

10: In Person

Trade shows, summits and conferences are
great places to meet new affiliates. You might even
consider getting a booth at some of these events,
so affiliates are coming to you instead of you
hunting them down.

11: Affiliate Forums

Build and maintain a presence on affiliate forums.
These are great places to meet and recruit affiliates.
Here's a few to get you started:

A Best Web http.//www.abestweb.com/

Affiliate Fix https.//www affiliatefix.com/

Affilorama https.//www.affilorama.com/forum/

Black Hat World www.blackhatworld.com/

DN Forum https.//www.dnforum.com/

Digital Point https.//forums.digitalpoint.com/

Site Point www.sitepoint.com/community/

V7N http://www.vZn.com/forums/

Warrior Forum http://warriorforum.com

Wicked Fire http.//www.wickedfire.com/

12: Twitter

Twitter is a good place to meet potential
affiliates. Search for your keywords to find who is
talking about your niche, and then follow them and
start interacting.

13: LinkedIn

LinkedIn is a great place to meet affiliates and
just network in general. You can post and participate
in discussions and connect with people in a
professional atmosphere.

14: Talk to Your Customers

This is a great way to get new affiliates who truly
use and believe in your product. Reach out to your
buyers and see who would like to be your affiliate,
and take it from there.

15: Customer Referral Program

Tools such as Referral Candy
https.//www.referralcandy.com/ and Friend Buy
https.//www.friendbuy.com/ make it super easy to
set up and run a customer referral program.

Plus, it automates the process, so you can put
your focus elsewhere.

16: Your Own Site

Place a link on your website. This is perhaps the
simplest, yet most overlooked technique of all.

Place a link at the bottom of your website, and
anywhere else you choose, pointing people to your
affiliate page.



http://www.abestweb.com/
https://www.affiliatefix.com/
https://www.affilorama.com/forum/
https://www.blackhatworld.com/
https://www.dnforum.com/
https://forums.digitalpoint.com/
https://www.sitepoint.com/community/
http://www.v7n.com/forums/
http://warriorforum.com/
http://www.wickedfire.com/
https://www.referralcandy.com/
https://www.friendbuy.com/
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17: You Promote Mine, I'll Promote Yours

Approach other product sellers and offer to do a
deal in which you promote each other's product.

A few notes about this one: Obviously you want to
find product owners in your same niche.

You want to love their product enough to
promote it - don't promote junk just to make some
sales of your own.

And while many will tell you that you cannot be
direct competitors to do this, it's simply not true. For
example, let's say you have a product that teaches
traffic generation techniques.

You find another product that also teaches traffic
generation techniques, so naturally they seem like a
direct competitor. But the actual techniques they
teach are somewhat different from yours.

| can tell you right now that your customers are
not buying just one product on generating traffic -
they're buying several. You can be the affiliate who
introduces them to a traffic course you truly believe
in, and in return get your own product promoted as
well.

18: It's Super Affiliate!

Look for super affiliates - the top affiliate
performers who can generate significant revenue for
the merchants they choose to promote.

They're going to be looking for high conversion
rates and a decent percentage of the profits.

Be sure you've got everything running smoothly
and converting well before asking them to promote.
If they make a lot of sales, they may continue to
promote you into the future.

But if there are technical glitches or low
conversions, you will never hear from them again.

19: Spy

Watch to see who is promoting similar offers. If
you're about to launch that traffic program, so
some research to find out who the top affiliates
were for previous traffic programs.

Perhaps the easiest way to do the research is
proactively. Sign up as an affiliate yourself so you
can see who the top promoters are, and contact
them well in advance of your own launch.

20: Contests

Run an incentive contest, promote it
everywhere. Running a contest with cash prizes for
top performers will entice new affiliates to join your
affiliate program.

21: Affiliates Recruiting Affiliates

Offer an incentive to current affiliates to bring in
new affiliates. Affiliates know other affiliates. And
offering a percentage of profits on their affiliate
recruits is a great way to incentivize them to do
your affiliate recruiting for you.

Above all else take care of your best affiliates
and keep them happy. Affiliates can make or break
your business. If just one affiliate has a bad
experience with you, they can potentially tell
dozens of others to steer clear. Once this happens,
you'll find it very difficult to recruit new affiliates.

But when you treat your affiliates well, they will
send you sales - often a surprising number of them.

Just think - all it takes is one really good affiliate
to add 5 figures to your business.

A half dozen of these affiliates promoting you on
a regular basis can move you into the 6-figure
range.

All for just recruiting and taking care of your best
people.

/U NE "N\



Marketing Lessons
Leamed From
Psychopaths

In my never-ending search for ways to better
appeal to my audience, | sometimes venture into
the dark recesses of the human psyche so that |
might better understand my customers and even
myself.

I'm not picking on psychopaths here. Nor am |
villainizing them. As | understand it, psychopaths
are born the way they are - it's not a choice.

A psychopath is generally someone who feels
little or no real emotion, and instead has to fake it.
They might lie a great deal. They have an inflated
sense of self-worth. They use superficial charm
and glibness to manipulate and con others. They
lack remorse, guilt or empathy. And they
constantly are in need of new stimulation.

About 1 out of 100 people are psychopaths.
Odds are you know at least one, yet you might not
realize it. Remember, most of them are not killers
as the media might portray them.

But they can be incredibly charming and
persuasive. Some psychopaths can find a
person's weak spot in minutes, manipulate that
person using that knowledge, and actually make
their target very happy and thankful to have been

manipulated. ‘
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I've seen psychopaths at work. They fake emotions
and use the techniques I'm about to cover to make
people like them almost instantly.

Have you ever met someone and almost instantly
thought you had a lot in common with them? Maybe
you did - or maybe they were a psychopath adept at
making you feel that way.

Now then, for those with active imaginations, I'm
not recommending you turn into a psychopath when
it comes to your marketing endeavors. And I'm
certainly not suggesting you manipulate your
prospects into becoming customers, either.

What | am suggesting is two-fold:

First, we can learn about influence from those who
are skilled at it - and psychopaths tend to be
especially adept at influencing others.

Second, forewarned is forearmed, which is to say
once you are aware of these manipulation techniques,
you will be better able to recognize them when they
are being used on you or even against you.

Flattery: This isnt just complimenting and

buttering you up, although that's a part of it
Psychopaths can hone in on your insecurities and
then provide you with the reassurance you crave to
make you feel better. This makes you like them, trust
them, and follow their suggestions.
As Marketers we do a variation of this in sales letters,
agitating the problem and making the prospect feel
the pain of the problem before we offer the feel good
solution.
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Favors and Gifts: The psychopath will do you
a favor or give you a gift you might not even want.
But still, now you feel obligated when s/he asks
you to do something for them.

We do this in marketing, don't we? We give
away things, and in turn folks feel obligated to
take a good look at what we're offering.

False Intimacy: They'll pretend to be
interested in everything about you - your hobbies
and interests, the kinds of music you like, your job,
your family and so forth. Then they'll tell you fake
secrets to create an even deeper intimacy, at
which point you'll reciprocate and tell secrets
about yourself. This is how a psychopath can go
from ‘stranger’ to 'new best friend' in one or two
meetings.

Again, marketers use a variation of this in sales
copy, by first showing how similar we are to the
prospect. ‘| had the same problem you do, here's
my story with all my dark secrets, etc.”

False Expectations: Psychopaths pretend
things are already happening the way they want
them to happen, before others even have a
chance to think. So instead of asking, “Do you
want to go to dinner?” They'll simply say, “Let's
have dinner tonight, I'll meet you at Harvey's Grill
at 8pm." You're not thinking IF you want to go to
dinner, but instead you're already making plans to
meet him there.

Marketers and sales people alike will often
‘assume the sale' to get the prospect to simply go
along, rather than feeling like they have to
‘decide!

Silent Treatment: Psychopaths will give random
and unexpected silent treatments to throw you off.
You might wonder if you did something wrong, and
even try to make up for it with gifts or overt kindness.
If you do, then the psychopath knows s/he's got you
wrapped around their finger.

In marketing, going silent is seldom going to pay.
Out of sight is very quickly out of mind.

Over Asking: This is crafty - the psychopath asks
you for this BIG favor, knowing you'll balk. But then
you feel bad that you had to say no. So, when they
now ask you for a small favor, you readily agree. Of
course, it was the second request that they really
wanted all along.

If you're not using this technique in marketing,
you're probably losing money. Let's say you offer your
live coaching class for $1,000. Obviously, a lot of
prospects won't buy it, which is when you offer them
a recorded version for a whole lot less money.

Or maybe you want a fairly big-name marketer to
do an interview with you. You've already started
building a relationship with them, so you ask if they
would like to co-author a product with you. WWhen
they say no, you then ask for what you really wanted
- a 30 minute interview. (Sneaky, right? But done
correctly it does work, but only if you've already got a
relationship with them.)

False Equivalence: A psychopath uses a logical
fallacy to imply that if you don't do what they desire,
then it means something else. For example, if you
don't do what they want, then you don't love them, or
you're stupid, or you're immature, etc.
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| just want to note here that outside the realm
of psychopaths, false equivalence generally
means two things are given the same weight,
even though they are radically unequal. For
example, if you have a scientist backed with
decades of research stating a fact, and a non-
scientist sitting next to him denying the fact, it
appears both have equal weight, when in fact the
scientist is backed by 99% of his or her peers on
the subject as well as thousands of scientific
studies.

In marketing, we can certainly use tactics like
these to manipulate our customers, but it's shady
at best. | do recommend you stay on the lookout
for it.

You'll see this tactic used continuously on
television and the internet, with ads telling you
that you're not a man if you don't drink a certain
drink, smoke a certain cigarette, drive a certain
car and so forth.

Or if you don't own an iPhone, you're not part
of the ‘in' crowd.

It would be like me telling you that if you don't
subscribe to my newsletter, then you're a lousy
marketer. That's blatant manipulation and in my
opinion it's time marketers let this one go forever.

Fake Normal: They communicate that,
‘Everyone is doing this," so that the person feels
inclined to do it, too.

We use this one a lot in marketing. “Everyone
is grabbing ABC product, you better get yours,
too!”

Fill Emotional Needs: Psychopaths will find
your insecurities and unhappiness, and then
provide reassurance. They're giving people what
they want and saying what they want to hear.

If we're honest, we have to admit that we do a
version of this all the time in successful marketing
campaigns.

It's perhaps a little surprising how much marketing
has in common with psychopathy. Then again, we're
all about persuading and to a certain degree,
manipulating - hopefully towards the BENEFIT and
not the detriment of our customers.

If you are manipulating your customer for their own
good, that's one thing. If you're doing it just to make a
sale, you probably won't be in business for long.

But one thing | learned from studying psychopaths
is this - there is still far more that we can learn about
persuasion, and sometimes we'll find the answers in
the oddest of places.
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(Unless You Own Them) - This is a major no-no. You can bid on
trademarked terms if they are relevant to your ad, but using terms
you don't own can cause you serious legal problems.

Twitter will Soon Have Ads like Snapchat,
within ‘Moments'

Twitter Moments, the curated collection of tweets that any Twitter account
can create, will soon include ads within them.

http://mashable.com/2017/05/04/twitter-moments-ads-
snapchat/?utm_cid=mash-prod-nav-sub-st#PV6hb3Gvl agq

17 Free Ways to Increase Traffic to
Your Blog or Website

Traffic is the engine that drives every online business. And when you increase
your traffic, you make more money.
http.//bizweb2000.com/17-free-traffic-methods/



http://mashable.com/2017/05/04/twitter-moments-ads-snapchat/?utm_cid=mash-prod-nav-sub-st#PV6hb3GvLaqq
http://mashable.com/2017/05/04/twitter-moments-ads-snapchat/?utm_cid=mash-prod-nav-sub-st#PV6hb3GvLaqq
http://bizweb2000.com/17-free-traffic-methods/

7 Steps to
Faster
Writing

Would you like to write a great blogpost or email
in half the time without losing quality - and perhaps
even making it better in the process?

Here's how:

1: Create an outline. Your outline is your plan, and
it's going to make your entire task easier for 3
reasons:

a)

b)

c)

Having a plan diffuses procrastination. When
we look at a project our mind tells us it's big
- too big. This causes stress, which makes us
want to avoid the whole thing. By having a
plan, we can break the writing down into
manageable, stress free steps.

Having a plan keeps you from wandering off
topic. If you have a simple outline to follow,
it's just a matter of filling out each section of
the outline. But without a plan, you could
waste a great deal of time writing about
things that in the end don't even pertain to
your main topic.

It makes research super easy. Once you have
an outline, researching can be as simple as
Googling each item on your outline. Without
a plan, your research can lead you into
never-ending time-wasting circles.



2: Once you've got your outline, set it aside
for an hour or a day and let it bake in your brain.

By setting it aside, you can let your mind focus
on something else.  Meanwhile, your
subconscious is still working on that outline. You'll
be surprised by what your subconscious gives
you. All of a sudden, you'll realize you left out the
most important part, or you've found a much
better way to illustrate your main point.

3: Write every day. Writing, just like anything
else, is a skill. The more you do it, the better and
faster you will get.

Write even when you don't ‘fee' like it. As
Stephen King has said, “Amateurs sit and wait for
inspiration. The rest of us just get up and go to
work.”

Or as another writer stated, ‘I wait for
inspiration to strike. Fortunately for me, it strikes
every day atgam.”

Even if you absolutely, positively do NOT want
to write, tell yourself you're going to write for just
15 minutes. Then start writing. You can write
anything - anything at all - but you must write.
Pretty soon you'll be working on your project and
wondering why you were feeling such resistance
to something you actually enjoy.

4: Use deadlines in your favor. Without a
deadline, there is no stress. With no stress, your
brain puts off the task of writing for later. After all,
writing takes brain power, effort, thinking and
decision making - things your brain would rather
put off until later. Or never.

But when you have a deadline, you have stress
to get the job done. The closer the deadline, the
more stress. To relieve the stress, you've got to
get busy. Now your brain is telling you to, “Write
right now!"

If self-imposed deadlines work for you, then
you know what to do. If not, you'll have to find a
way to get others to hold you accountable for
your deadlines. For example, telling your blog
readers that your next post goes live on Tuesday
at 10 am PST should work nicely.

No blog readers yet? Have a friend hold you
accountable. If you don't make your deadline, you
owe them dinner.
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5: Focus on the “feel goods.” Back when | had
a regular job, | loved my days off. | especially
loved them when | knew well in advance that they
were coming.

But if | found out that morning that | wasn't
working, then half the joy of having time off was
gone. There was no anticipation. No looking
forward to that day off. Frankly, | felt ripped off if |
didnt know | wasn't working until that same
morning.

You can use this knowledge to self-motivate
yourself. Think about how great it will feel to hit
publish or send. Think about closing the file and
doing something you love as a reward. Think
about the accolades you'll receive for finishing
the project, or the money you'll earn, or whatever
it is that motivates you to keep working until
you're done.

6: Turn off the internet. Some folks, me
included, tend to get distracted by the internet.
We think we're going to ‘sneak off' for 5 minutes
to check Reddit, and an hour later we still haven't
gotten back to work.

So whenever possible, just disconnect your
WIFI. Turn off your cell phone. Remove anything
else that tends to distract you. And then go to
work.
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7. Speed up your typing. If you're not able to type at least 50 words per minute, maybe it's time you
improved your typing skills.

It's difficult when your thoughts are coming faster than your fingers can tap them out. But you have
options:

e Type faster. There are plenty of free and paid courses online that will teach you how to touch type
faster.

e Use a voice to text program such as Dragon Naturally.
e Record yourself and have it transcribed.

Writing by itself isn't hard. It's all the baggage we attach to it that makes it difficult. But if you can think of
writing as simply assembling the pieces to a puzzle, you'll do it much better and faster.




Need to Write a
Headline in a Hurry?
Try Using These
Headline Templates

Sometimes you don't have hours to
write and mull over headlines. When that
happens, use these templates to speed up
the headline writing process.

1: Get [desired result] in [time period]

This is a promise that is delivered in a
certain time period.

Examples:

How to get the perfect body in 61 days

How to become debt free in less than one
year

Guys: Become a dating master in 72
hours

2: [Social proof] Ask a question

You're providing social proof that what
you say is true. And by asking a question,
you're actively involving the reader in the
topic.

Examples:

1,126 Women Lost Weight with Us. Will
You Be Our Next Success Story?

Borrows Institute Declares Our Math
Tutoring The Best Ever. Can We Help Your
Struggling Student Excel at Math?

This Man Started and Sold 6 Companies
for $9,567.453 in Profit. Can He Help You
Start Yours?

3: INumber] Lies About [Something]

Anytime someone is being lied to, they
want to know what the lies are and why
they're being told.

Examples:

5 Lies Your Broker Is Telling You About
The Stock Market

3 Lies About Heart Attacks In Women:
Believe Them At Your Own Risk

7 Horrible Lies The Cancer Industry Is
Using To Keep You Sick
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4: [Problem?] [Secret Surprising Shocking Solution]

Anytime you hint that you have information that's not
readily available to the public, or that most people don't
know, you'll make people curious enough to find out
more.

Use words like secret, shocking, surprising, little
known, finally revealed and so forth to communicate
that you've got something interesting to share.

Examples:

Aphids Eating Your Plants? Surprising Home Remedy
Kills Aphids Dead without Poisoning Your Harvest

Is Your Dog's Behavior Driving You Crazy? Little known
Training Trick Makes Dogs Listen to Your Every
Command

Can't Afford College? The Secret to Getting PAID to Go
to University

5: The [INew Product or Method] that [Somebody]
Now Loves

If your audience is skeptical of your product, or if
your product is brand new and no one's heard of it, this
can be a great headline.

Examples:

The New Weight Loss Method that Medical Doctors
Recommend to Their Patients

The Strange Home Remedy that Psoriasis Sufferers
Love

The So-Called ‘'Scam' Investment System that Insiders
are Secretly Using to Make Fortunes

6: [Authority Figurel [New Information]

For the ‘authority figure' you can use a
celebrity, an authority in your niche, a
particular organization or whatever.

Examples:

Brad Pitt Reveals His #1 Strategy for Getting
Over a Failed Relationship

The Exact System Warren Buffet Uses to
Double His Money Daily

3 out of 4 World Chess Champions Use This
Program to Improve Their Game

7: [Problem] [Solution]

This one is straight forward and easy to use.

Examples:

Investors Are Losing Everything in This
Volatile Market: How to Safeguard Your Money
While Earning 10-16% Interest

Over 50 and Tired all the time? How to Have
More Energy than a 20 Year Old.

Can't Get Dates Because You're Not Skinny?
How to Have Men Begging to Go Out with You
Regardless of Your Weight

HOW 10 GEX

A i im S
- * ‘
Qe MH\
3 SR et w T
X Mm\“‘ WS e

\“ﬁu\“"‘“"“



25

Jim Rohn once said, “You are the average of the five people you spend the most time with.”

Whose content do you most consume on social media? If it's whoever happens to come up in your
news feed that day, you might want to rethink. After all, do you want to be somebody, or just anybody?

Choose 5 people to follow online based on what they have accomplished and what they can teach
you.

Then read their posts, listen to their podcasts and consume everything they put online.

If you are the average of the five people you spend the most time with, and you're spending your time
with five highly successful people, what do you think will happen in your life?

16 Content Curation Tools to
Streamline Your Efforts

Using technology to curate content faster than ever before.
http.//www.socialmediatoday.com/marketing/16-content-curation-tools-

which-can-streamline-your-efforts

Content Strategy - Are You Fact Checking?

Like it or not, the proliferation of fake news means we must be extra diligent in
checking our facts.
https.//www.marketingprofs.com/articles/2017/32025/fake-news-means-
fact-checking-must-be-part-of-your-content-strategy



http://www.socialmediatoday.com/marketing/16-content-curation-tools-which-can-streamline-your-efforts
http://www.socialmediatoday.com/marketing/16-content-curation-tools-which-can-streamline-your-efforts
https://www.marketingprofs.com/articles/2017/32025/fake-news-means-fact-checking-must-be-part-of-your-content-strategy
https://www.marketingprofs.com/articles/2017/32025/fake-news-means-fact-checking-must-be-part-of-your-content-strategy

With so many
misconceptions about
affiliate marketing,
business people of all
types are missing the
gold...
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ARTICLE

“The Truth About These 5
Affiliate Marketing Myths”

Bad information keeps many people from making money online.

People give a half-hearted effort to one form of marketing, get
disappointed that it didn't work, and then cry out to the world that it
no longer works..

How many times have you seen one of these headlines:

‘Email Marketing Is Dead!”

‘SEO No Longer Works Thanks to Google.."

‘Content Marketing Has Lost Its Luster..”

Or the big one:

‘Affiliate Marketing Is for Scammers!”

When something is proclaimed dead or not working any longer,
it's probably because someone was gaming the system and the
system owners plugged the hole.

Ethical marketing always works in the long run.

That's why Affiliate Marketing has worked for decades and will
continue to work for the non-scammers of the world.

But the headlines persist, and the myths and misconceptions
flourish.

Let's talk the top 5 myths about affiliate
marketing today...

1) Affiliate Marketing is easy...
There's a misconception out there that

P Z (/ the newbie online marketer can grab an
> \//&/ﬁtﬁ’ affiliate link, put it on their Facebook page,
(t’@\ ’*{i (/% and the money will start rolling in.
%! \\40 2 ( \ Not so fast...
e ‘NGe Affiliate marketing like any other
SO N Q business model IS a business.
% < & And it should be treated like a business.
c}&?\ ,&(% \‘g While affiliate marketing may be the
ot 2 . exact business model you need as a hew
,;%f‘ % S % entrepreneur, it's important to understand
oS %.g& %% & and accept that it is NOT a get-rich-quick
% 58 scheme.
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As with any business, your primary job is to present a
solution to a market with a desperate problem. The problem
must be so severe that they are willing to pay for that
solution quickly.

Is this beginning to sound like work yet? It should.

Affiliate marketing can be VERY rewarding, but it is not
easy, especially if you have no business experience. But
affiliate marketing can be best way to learn how to build a
business with very low-risk.

Your investment as an affiliate marketer is low because
you don't have any product or delivery costs. Your focus
must be on building a market, knowing that market inside
out, and learning how to sell.

These are essential skills for any business owner to
master.

Driving traffic and measuring conversions to build your
marketing list is the primary tool of every affiliate marketer.

2) Affiliate marketing doesn't work anymore...

The days of throwing a link up on the social marketing
sites and making a million dollars over night are gone...if they
ever existed.

Social media has heightened the importance of building
relationships with your target market, and that can be a slow
process.

Your followers and email subscribers must feel a
connection with you. If they don't, they find someone else
where that connection is real.

Affiliate marketing not only works with an audience that
knows, likes and trusts you, but they will ask for your affiliate
link for new products. Sometimes, they feel such a close
relationship that they'll pass around your affiliate link for you.

Affiliate marketing without real relationships (even if
they're automated) is hard, but can be done with a lot of
effort.

But affiliate marketing with real connections with an
audience that has been nurtured and embraced works like a
charm because you're genuinely looking out for their
interests.

3) The competition is too steep in affiliate marketing...

First, let's agree competition is good.

That means there's a market for the product. If not, no one
else would be trying to sell that product.

Competitors can also become your
best traffic source. Using the right tools
like iSpionage.com, you can target your
competitors, and step in front of their
traffic with better offers, Facebook ads,
or other techniques.

Sound a little cutthroat?

Nope, it's just business. Once you
become the Big Dog, everyone will
target you too.

Your job is to offer better bonuses,
better services, better support, and
better experience to that market. And by
doing that, you're building a better
relationship.

Find out how your competitors are
building their audience (keyword
research) and jump in there to grab that
audience yourself.

Business is about competition, so if
that bothers you, you probably need to
get ajob.

4) The more | promote my affiliate
links the more money I'll make...

Listen, this one is tricky.

In theory, this is true. But there are
other considerations like...

Does your message match the right
audience? This is where you've got to get
good at know your market including
their hopes, dreams and issues.

In the consulting world, they call
these the FUDs - Fears, Uncertainties
and Doubits.

What is your audience trying to do?
And how can the solution you put in
front of them solve that issue?

Promote to the right audience and
you don't have to "sell them" often
because you become part of their go-
to-problem-solver while you're building
a relationship.



https://www.ispionage.com/
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5) Affiliate marketing is high risk and
low ROL...

Ok. There is risk in any business
endeavor. In affiliate marketing, you could
make a lot of sales for a product only to
have the product owner go out of business.

That's always a risk.

And the return on investment could be
very low, but only because you're not
making sales.

That usually means you don't have the
right message for the right target market.
Conversions are much easier and ROl
much higher when you convert prospects
to customers.

Opponents of affiliate marketing will
jump in here and declare you'd be better
off building your own products, selling
them online and keeping ALL the money.

Here's the truth about that:

If you can't sell someone else's product
and get a good ROI, what makes you think
that you could invest a lot of money on
your own product and sell THAT to the
same target market.

Affiliate marketing is awesome because
the risk is extremely low. You don't have to
create a massive infrastructure to support
your products. You're letting someone else
take that risk on.

And the low ROI? Wrong.

The potential in affiliate marketing for
those people who learn how to build an
audience and convert that audience to
paying customers is HUGE because it's a
pay-for-performance model!

The more you convert, the more you
make and the higher your return.

Of course, like everything else, affiliate
marketing only works if you know how to
do it correctly.

To read more about that, please
CLICK HERE



https://ls230.isrefer.com/go/mynams/eShowcase/

Jack Daniels and Frank

In 1955, Jack Daniels wasn't the bestselling whiskey in the
world. In fact, most people had never even heard of Jack
Daniels. It was a small, regional brand selling just 150,000
cases annually of its black labeled Tennessee whiskey.

But by the end of 1956, sales had doubled and there was
a Jack Daniels shortage. Demand in the U.S. for the whiskey
steadily increased at such a high rate, the distillery wouldn't
have enough product to export to other countries for almost
two decades.

So, what changed? One tiny little sentence uttered
onstage by just the right person - Frank Sinatra.

Frank brought a glass onstage and uttered this line:
‘Ladies and gentlemen, this is Jack Daniel's, and it's the
nectar of the gods.”

Here's what we know:

One endorsement from the right person and your product
can potentially take off. The above example was long before
the days of social media, so imagine what can happen today.

Caution: This was also before endorsements and brand
ambassadors became a thing. Now if someone well-known
endorses your product, people might think this person is
getting paid, even if he's not.

Jack Daniels didn't even know Frank liked their product
until this business changing moment. But once they heard
what happened, they made sure Frank's glass was never
empty again. Where ever Frank performed, there was a case
of Jack Daniels waiting for him in his dressing room.

And here's how we can use this information:

Make a product so terrific, people will endorse it even
when they're not a paid spokesperson. With social media
today, even an unknown person can become an ambassador
for your brand if they love what you do.

When someone endorses your product, thank them and
never stop. The free products you give this person will be
dwarfed by the profits you earn from their efforts to get your
brand seen and used.

Get your product in front of as many well-known people
in your niche as you possibly can. Jack Daniels got lucky, but
you can make your own luck by giving away sample
products to bloggers and social media mavens.
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You read a book and a week later
you hardly remember a thing.

You watch a video and a day later
it's lost from your memory.

The fix? Always write down your
three  biggest takeaways from
anything nonfiction that you read or
watch.

Keep a notebook or file just for this
purpose. Review it often. And put
those three things to work in your life
as soon as you possibly can.

You fill in the blank. What is it you
don't have enough confidence for?
Calling potential JV's or business
people on the phone? Making your
own product? Starting your own
business?

Confidence comes from doing
something over and over again until
you get really good at it.

When you're doing something new,
you don't need confidence.

You need courage.

So, get the courage and just go do
it, and the confidence will follow.
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The actor and comedian Ricky Gervais is
often known for his sarcastic and dry humor but
more recently he's been more renowned for
offending people.

At the Golden Globe Awards in 2010, in a bid
to get people laughing, he rolled off a couple of
pretty degrading quips that were less than well
received by the attending celebrities.

His jokes provoked the A-list audience at the
Beverly Hilton hotel in Los Angeles when in just
a few minutes, he had pretty much insulted half
the audience including Johnny Depp, Charlie
Sheen, Cher, the entire cast of Sex and the City
2, Tom Cruise, John Travolta and Hugh Hefner.

Even Bruce Willis appeared to be upset
when Ricky introduced him as ‘Ashton
Kutcher's dad’, but far from finished, Gervais
went on to insult Robert Downey Jr who told the
press after the show - "Aside from the fact that
it's been hugely mean-spirited with mildly
sinister undertones, I'd say the vibe of the show
is pretty good so far.'

Some of his darker jokes included:

"It's going to be a night of partying and heavy
drinking — or as Charlie Sheen calls it: breakfast.”

And -

“Looking at all the wonderful faces here
today reminds me of the great work that's been
done this year.. by cosmetic surgeons.”

While this is funny, we can take a great
lesson from Ricky when it comes to our own
presence online. The lesson is this:

Know your audience and know what they
want.

You could have the cleverest message in the
world but if it is not well received by your target
market, it's game over.
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So today, we will focus on Instagram and how you can use it to ensure your audience
are not just happy with your message online and take an interest in it, but that you
maximize this social media channel in the building of your brand overall and use it as a
marketing tool rather than just for social gain or fun. Because cleverly, you can do both
without causing a stir.

Here are this week's 3 best tips to using your Instagram account to its full potential:

1. Instagramis all about great visuals. In fact, 93% of buyers on Instagram said they
made a purchase due to visual appearance alone. 82% of those people cited
'strong color’ as the motivating factor. On this note, don't just post a thoughtless
picture of what you wish to entice people with and not seek to enhance it in any
way. If you do not have a design team, there are many apps that will enhance
your pictures and make them vibrant for free. VSCO, Afterlight and Canna are
three of my favorites and only take two minutes to download.

2. Get your audience to participate and become actively involved with you. This
includes contests, open questions, user generated content (where you repost
their stuff) and also post from unique locations. If you are travelling or even
visiting different cities, post from there each time, this piques interest from
different places at different times and opens up your fan base.

3. Get your timing right. Mondays and Thursdays drive the most engagement
according to research, so regularly post on these days to maximize success and
stay away from low engagement times such as 3-4 pm on a work day.

The trickis to do what is proven to work and of course, avoid telling any jokes or posting

any incongruent statements or pictures that you know may harm what people think of you
- your brand, after all, is you.

See you nhext month!
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